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Disclaim er

IMPORTANT NOTICE

This presentation and any accompanying management discussion of this presentation (the "Presentation") is given by ProStrakan Group plc (the "Company") only to persons in the United Kingdom: (i) 
that the Company reasonably believes are of a kind described in either article 19(5)(a) to (d) (investment professionals) or article 49(2) (high net worth individuals or  companies, unincorporated 
associations, etc) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005; or (ii) to whom it may otherwise be lawfully given (all such persons together being referred to as 
"relevant persons"). This Presentation must not be acted on or relied on by persons who are not relevant persons.  Any investment or investment activity to which this communication relates is available 
only to relevant persons and will be engaged in only with relevant persons. Nothing in this Presentation constitutes or forms a prospectus, nor does it constitute or is it intended to constitute: (i) an 
invitation or inducement to engage in any investment activity (within the meaning of section 21 of the Financial Services and Markets Act 2000 (as amended) ("FSMA"), whether in the United Kingdom or 
in any other jurisdiction; (ii) any recommendation or advice in respect of the ordinary shares (the "Shares") in the Company; or (iii) any offer for the sale, purchase or subscription of any Shares.  

No reliance may be placed for any purpose whatsoever on the information or opinions contained in or given during this Presentation.  The information and opinions contained in or given during this 
Presentation are provided as at the date hereof, are not necessarily complete and are subject to change without notice.  No representation, warranty or undertaking is given by or on behalf of the 
Company as to the accuracy, completeness or reasonableness of the information or opinions contained in or given during this Presentation and no liability is accepted or incurred by the Company for or 
in respect of any such information or opinions, provided that nothing in this paragraph shall exclude liability for any representation or warranty made fraudulently. The Presentation may include statements 
that are, or may be deemed to be "forward-looking statements".  These forward-looking statements can be identified by the use of forward-looking terminology, including the terms "believes", "estimates", 
"anticipates", "projects", "expects", "intends", "may", "will", "seeks" or "should" or, in each case, their negative or other variations or comparable terminology, or by discussions of strategy, plans, 
objectives, goals, future events or intentions.  These forward-looking statements include all matters that are not historical facts.  They include statements regarding the Company's intentions, beliefs or 
current expectations concerning, amongst other things, the Company's results of operations, financial conditions, liquidity, prospects, growth, strategies and the industry in which the Company operates.  
By their nature, forward-looking statements involve risks and uncertainties because they relate to events and depend on circumstances that may or may not occur in the future.  Forward-looking 
statements are not guarantees of future performance.  The Company's actual results of operations, financial conditions and liquidity, and the development of the industry in which the Company operates, 
may differ materially from those suggested by the forward-looking statements contained in the Presentation.  In addition, even if the Company's results of operations, financial conditions and liquidity, and 
the development of the industry in which the Company operates, are consistent with the forward looking statements contained in the Presentation, those results or developments may not be indicative of 
results or developments in subsequent periods. Recipients of the Presentation are advised to read the Prospectus dated 13 June 2005 issued by the Company in connection with its IPO for a more 
complete discussion of the factors that could affect future performance and the industry in which the Company operates. A copy of the Prospectus is available on the Company's website 
(www.prostrakan.com). In light of those risks, uncertainties and assumptions, the events described in the forward-looking statements in the Presentation may not occur.  Other than in accordance with 
the Company's obligations under the Listing Rules, the Company undertakes no obligation to update or revise publicly any forward-looking statement, whether as a result of new information, future events 
or otherwise.  All written and oral forward-looking statements attributable to the Company or to persons acting on the Company's behalf are expressly qualified in their entirety by the cautionary 
statements referred to above and contained elsewhere in the Presentation.  The Presentation should also be read in conjunction with the Company's financial results for the full year ended 31st Dec 2007 
copies of which are available on the Company's website.

No recipient of or attendee at this Presentation should deal in or attempt to deal in or otherwise engage in any behaviour which would or might constitute market abuse (as defined in section 118 of 
FSMA) in relation to any securities or other qualifying investments to which this Presentation relates.  No individual within the Company, its associates or Morgan Stanley Securities Limited/Piper Jaffray
Limited (the "Managers") is, by virtue of making this Presentation, encouraging recipients of or attendees at this Presentation to deal in accordance with section 52(2)(a) of the Criminal Justice Act 1993.

By agreeing to attend or receive this Presentation you: (i) represent and warrant that you are a relevant person; and (ii) agree to the foregoing (including, without limitation, that the liability of the 
Company, the Managers and their respective directors, officers, employees, agents and advisers shall be limited in the manner described above).  IF YOU ARE NOT A RELEVANT PERSON OR DO 
NOT AGREE WITH THE FOREGOING, PLEASE IDENTIFY YOURSELF IMMEDIATELY.
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2007 St rategic Highlights

• St rong growth from  EU business 
í Pan-EU products grew by 47%
í UK + 15%   Spain + 21%

• St rong pipeline progress 
í 2 regulatory filings under review in EU (Rapinyl, Sancuso)
í First  NDA filed (validated end Aug 2007)
í Two other US programs in clinic, for NDA filing in 2008/ 9

• Significant  progress in US ent ry st rategy
í Funding and management  team in place
í Pre-market ing, reimbursement  programs underway
í Full sales force recruitment  after Sancuso approval
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2007 Financial Highlights

• Product  sales grow by 22%  to £40.9m  (2006:  £33.6m )  

• Total revenues increase 19%  to £45.6m  (2006:  £38.5m )

• Gross profit  up 28%  to £29.4m  (2006:  £23.0m )

• Retained loss down 41%  to £17.3m  (2006:  £29.6m )

• Bu sin ess n ow  w el l  f i n an ced , t h r ou g h  t o  p r o f i t ab i l i t y
í Deb t  f aci l i t y  o f  u p  t o  £ 5 0 m  ( £ 2 0 m  d r aw n  t o  d at e)

í St r eam  o f  cash  g en er at in g  d eals ( eg  Nov ar t i s, LG)

í US en t r y  f u n ded  v ia Nov aQu est ( Qu in t i les)
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Fin an cia l  r esu l t s

Paul Garvey CFO
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Financial Highlights

(1,274)(1,346)Product  r ights impairment

-41%(29,590)(17,348)Loss for period

(12,282)-Discont inued operat ions

(17,308)(17,348)Loss after tax (ongoing)

-1,591Change in warrant  fair  value

983(1,214)I nterest  /  tax

(18,291)(17,725)Loss before interest  /  tax

(10,700)(10,060)Developm ent

(7,591)(7,665)Loss before development

+ 22%(29,331)(35,711)Overheads

59.8%64.5%

+ 28%23,01429,392Gross profit

+ 19%38,45945,596Total revenue

+ 22%33,61740,878Revenue – products

Change20062007£ 0 0 0 s
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Product  Sales

+ 14%12,96514,782Adcal D3

-15%3,1732,712Tebetane

N/ A02,075Pencial

-15%6,6325,614Other products

N/ A01,344I nsuplant

+ 96%5781,133Tabphyn

+ 7%4,6464,949I sotard

+ 4 7 %5 ,6 2 38 ,2 6 9To t a l  Pan - EU

+ 256%170606Tost ran

+ 87%1,8303,420Rectogesic

+ 17%3,6234,243Droperidol

Growth20062007£000s
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Cash Flow
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Sum m ary of Funding

• £50m secured term  loan over 5 years

• £20m drawn down to date, then abilit y to draw down up to 85%  of 
annualised key product  sales

• Lenders are Fort ress, Morgan Stanley and Och-Ziff
í I nterest  rate of LI BOR/ 5%  +  5-5½ %

í Warrants over 5.0m  shares;  exercise pr ice of 98.052p

• No capital repayments unt il May 2010

Provides flexible financing to help reach breakeven with 

m inimal shareholder dilut ion
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Com p an y  Rev iew

Wilson Tot ten CEO
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Current  Com m ercial I nfrast ructure

• US sales force being built
í 75 hospital reps
í Ready m id 2008

• I n collaborat ion with 
NovaQuest  (Quint iles)
í Funding support
í Recruitment  support
í Launch support

• Established EU sales 
st ructure
í UK

í Spain

í France

í Germany

í I taly

í Nordic

EU USA

Strong plat form  for further in- licensing
Business Developm ent  will be a st rong cash and revenue generator
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US Com m ercial St rategy

• PSK m anagem ent  and m arket ing staff ident ified and hired
í Locat ion:  Bedm inster, New Jersey

• Joint ly recruit  a dedicated 75 person specialty sales force
í NovaQuest will fund for 3 years

í PSK internalises after 3 years

• NovaQuest will also pay $10m  cash towards m arket ing costs

• NovaQuest repaid by tapering royalty on Sancuso over 7 years
í No royalty on other products
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Marketed Product  Port folio – summary of lead assets

• Count ry-specific products
í Adcal-D3:  osteoporosis, UK
í I sotard XL:  angina, UK
í Tebetane:  benign prostat ic hypert rophy, Spain

• Pan-European products
í Droperidol:  post -operat ive nausea and vom it ing
í Rectogesic:  chronic anal fissures
í Tost ran:  testosterone deficiency

• Stable base of local products support ing EU infrast ructure
í St rong growth becom ing evident  from  new, Pan-EU products
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Marketed Product  Port folio – product  revenue
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Droperidol Rectogesic Tost ran

Revenue m ix changing from  count ry-specific product  sales
to pan-European product  approvals

Cou n t r y - sp eci f i c p r od u ct s Pan - Eu r op ean  p r od u ct s
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Extensive late stage pipeline, including US r ights

EUBreakthrough cancer 
pain

2008/ 9Rap in y l  EU

GlobalAnt i-em et ic, cancer  
support ive care

2008/ 9San cu so  EU/ USA

Ph ase 1 Ph ase 2 Ph ase 3 Geog r aph yI n d icat ionLau n chRegPr o j ect

GlobalHypogonadismTBCTest ost er on e- g lu cosid e
( o r a l  p r o - d r u g )

GlobalHorm one 
Replacem ent  Therapy

TBCOest r ad io l - g lu cosid e
( o r a l  p r o - d r u g )

USA Hypogonadism2009For t ig el  USA 

USA Anal fissure pain2009Cel leg esic USA 

EUPost -operat ive 
nausea and vom it ing

MarketedDr op er id o l  EU

EUHypogonadismMarketedTost r an  EU

EUAnal fissure painMarketedRect og esic EU
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Sancuso:  The First  5-HT3 Patch

• Transderm al graniset ron patch for 
CI NV (Chem otherapy I nduced Nausea and 
Vom it ing)  

• I nternal project  with global r ights

• NDA and EU filings m ade m id 2007
í Now validated and under act ive 

review

• Launches planned from  H2 2008

• Will be out - licensed outside EU and 
USA
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Sancuso:  US m arket  opportunity

Pat ient  types who may benefit  from  Sancuso

• Pat ients on m ult i-day chem otherapy (approxim ately 150,000)

• Pat ients with m ucosit is  (approxim ately 400,000)

• Pat ients with feeding tubes (approxim ately 200,000)

20%  penet rat ion into the above pat ient  groups
could result  in sales in excess of $100m  in the US alone
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Cellegesic (Rectogesic in EU)

• I ndicated for pain associated with 
chronic anal fissures

• Will be only approved prescr ipt ion 
product  in US & m ost  of Europe

• Award winning m arket ing 
cam paign
í 2005 and 2006  

• EU launch program m e underway

• FDA approvable
í Single required clinical t r ial now 

under way
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• 240 pat ients across 40 US and non-US sites

• Placebo cont rolled study (design agreed with FDA)

• Prim ary endpoint :  effect  on average pain intensity associated 
with chronic anal fissure

• Study started August  2007, enrolm ent  50%  com plete

• Top line results H2 2008 - filing end 2008 /  early 2009

Cellegesic:  Ongoing efficacy t r ial
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Cellegesic:  US m arket  opportunity sum m ary

• 700,000 US sufferers from  chronic anal fissures (per year)

• Current ly 64%  are t reated with surgery @ $2,000 per pat ient

• Cellegesic offers:  
í Significant  health econom ic benefit s 

(supports conservat ive managem ent )

í $100m  potent ial m arket  opportunity
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Fort igel (Tost ran in EU )

• Testosterone gel for androgen deficient  
males

í Double st rength (2% )
í Half the volum e to apply com pared to exist ing 

gels

• Cosmet ically opt im ised formulat ion in 
metered pump 

í 0.5g gel /  10m g testosterone per actuat ion

• Launched in Sweden in 2005
í 35%  m arket  share
í 14%  in Spain, launched H2 2007

• EU MRP successfully concluded April 2006
í EU launches underway

• Enrolment  completed in US pivotal study 
í NDA filing planned H2 2008
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• Design agreed through FDA Special Protocol Assessm ent
í Open label study in 140 hypogonadal males

í 30 invest igat ional sites in the US

• Prim ary Endpoint :  percentage of pat ients in plasm a 
testosterone reference range at  Day 90

• Enrolm ent  com pleted Dec 2007 
í Top line results H1 2008

í Filing H2 2008

 

Fort igel:  US efficacy study
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Fort igel:  US m arket  opportunity

• US Testosterone gel m arket  is ~ $430m , growing at  12%

• St ill underdiagnosed /  undert reated;
í 6% -12%  of men aged 40-69 have low testosterone with 

signs/ symptoms

í 23% -50%  of men do not  respond sat isfactor ily to PDE5 inhibitors

í 10% -20%  of men with ED have low testosterone

í 33%  of type 2 diabet ic men have low testosterone

There are 9 m illion m en in the USA with Type 2 diabetes
3 m illion are hypogonadal
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Rapinyl 

• Small (6mm), fast  melt ,  
sublingual fentanyl tablet  for 
management  of breakthrough 
cancer pain

• EU filing subm it ted on target , 
31st  July 2006

í Via decent ralised procedure

í Sweden as lead review agency

í Review process ongoing

• Now approved in Sweden
í Launch Q3 2008

• EU approval targeted H1 2008
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Sum m ary

• St rong financial performance
í Revenues up 19%
í Product  sales up 22%
í Loss for the per iod down 41%

• Well funded by combinat ion of sales, licensing, partnering and debt
í Profitability targeted in next  18 /  24 m onths

• Delivering on st rategy for near- term  growth
í Pan-EU product  sales up 47%

• Pivotal approvals in 2008 (Rapinyl EU, Sancuso US /  EU /  ROW)

• Embarking on st rategy for m id to long- term  growth
í St rong partnership with Quint iles to m axim ise US ent ry success
í Two further NDAs targeted 2008/ 9 
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Forward Newsflow

• Sancuso EU, US Filed, review dates m id-2008

• US Ent ry Underway, first  launch H2 2008

• Rapinyl EU EU Approval H1 2008, first  launch Q3 
(Sweden)

• Tost ran US US study com plete, results m id-08
o NDA Refile H2 2008

• Rectogesic US US study running, results m id-08
o NDA Refile End 2008 /  ear ly 2009


